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AFTER ACCUMULATION

For years, you have tucked away a portion of your 
income, saving and investing along the way. But 
now that you’ve grown your assets, it’s time to 
start drawing on your accounts. While this may 
appear to be a simple matter of selling a 
particular stock, there is something of an art to 
taking distributions. Determining which assets to 
liquidate, and when to do so, requires careful 
analysis of projected returns, income streams, 
and taxable consequences. 

Generating stable monthly income for the remainder 
of your life is no easy task. The first step will be to 
assess your sources of income: 

 • Social security payments 

 • Required minimum distributions from IRAs

 • Dividend income from equities

 • Bond yields and due dates

 • Payments from annuities 

 • Income from a pension plan 

 • Rental income

 • Additional sources 

Next, we’ll evaluate your needs, determining a 
minimum monthly cash flow that incorporates the 
effects of anticipated life events, such as buying a new 
home or giving your nephew a new car. And then 
we’ll do the math, figuring projected investment 
growth, anticipated retirement requirements, and 
factoring inflation into the mix.

As medical and technological advances improve the 
lives and extend the longevities of Americans, it’s 
becoming increasingly difficult to live off of interest 
alone. At some point, you’ll probably have to tap into 
principal and liquidate some of your assets. This part 
of the process requires someone with complete 
knowledge of your goals, needs, assets, and life 
expectancy. What it requires, in other words, is a 
distribution expert.

In many cases, it makes sense to sell your worst-performing 
assets first. But there are no hard-and-fast rules. Any 
action will depend on the cost basis, whether the assets 
are in qualified or nonqualified accounts, and personal 
circumstances. Often, we will try to hold on to the 
investments with the highest projected rates of return, 
relying on their growth to bolster your account in the 
coming years. Any action that we take will be carefully 
evaluated with regard for current tax law. We will also 
pay particular attention to estate planning issues and 
spend time grappling with taxable consequences for 
your beneficiaries.

Distribution may seem simple, but it could be the most 
overlooked aspect of financial planning. If you need 
cash during retirement, some people just think that you 
should sell whatever is most convenient, or whatever 
you can take a loss on. But your longevity requires 
more delicacy and foresight. It requires a process. 
Distribution is an art, and it requires a wealth manager.


