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WHAT IT MEANS TO NOT HAVE INSURANCE

As politicians wrangle over what to do about the 
millions of Americans without health insurance, 
many people are asking themselves, “Should I get 
insurance? What does it mean if I’m not insured?” 
There are literally hundreds of different 
insurance products on the market. And let’s be 
clear: odds are you will never need almost any of 
them. Nonetheless, you must be conscious of the 
choice that you make when you decline to invest 
in an insurance product.

When people decide not to buy insurance, they are 
accepting the probability that whatever they could be 
insured against will not happen to them. For example, 
if you live on top of a hill in a desert and a salesman 
arrives at your door trying to sell you flood insurance, 
you should probably send him on his way. When you 
do this, you are saying, “I recognize that my house 
could flood, but in the unlikely event that it does, I 
will be forced to cover all expenses related to the flood 
on my own.” Unless you could anticipate a dramatic 
shift in global weather patterns, this would be a 
prudent decision.

In most instances, it is harder to turn away from 
insurance, particularly if the product is long-term care 
insurance, life insurance, or disability insurance. In our 
experience, we have found that the greatest risk is the 
unexpected one. By preparing for events that may have 
a high probability of occurring (like a stay at a nursing 
home) and purchasing insurance, you can literally save 
hundreds of thousands of dollars. It’s fine not to own 
insurance, but you must recognize that you could be 
sacrificing your life savings, a comfortable retirement, 
and your family’s security. 

Let’s consider long-term care insurance. A policy 
might cost $1,500 per year if you purchase it before 
you turn 56. Suppose at age 76, you enter a nursing 
home or assisted living residence or require a live-in 
aide. Today, in the northeast, those services could cost 
more than $100,000 per year. Over 20 years of paying 
insurance premiums, you will have spent $30,000. But 
in one year of using the insurance, it can save you well 
over $30,000. And Alzheimer’s patients, who can 
routinely spend more than eight years in nursing 
homes, can save vast sums. 

We are forced to accept the cliché that an ounce of 
prevention is worth a pound of cure. As we review 
various insurance products, we have little objection if 
you say, “No, that’s really not for me.” But the 
decision to walk away from insurance must be a 
well-informed one. You have to recognize that you are 
taking a risk, and that your decision stacks your 
lifetime savings on one arm of a scale. Choose wisely.


